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UNIVERSITY OF WASHINGTON SCHOOL OF 
LAW SPRING QUARTER, 2017 

 
 

LAW A 510 SALES 
SYLLABUS 
VERSION 1.0 

 
Professor Jon Eddy 

Email:  eddyj@uw.edu  
Office Location:   Gates Hall L-154 

Class Times:  T TH 8:15 a.m. to 10:20 a.m. in Room 118 
Office Hours:  By appointment 

 
 
COURSE DESCRIPTION 
In this course, we will primarily cover Article 2 of the Uniform Commercial Code, which 
constitutes the core law of sales in all American states save Louisiana. 
 
Secondary coverage will be provided in some additional areas: 1) subsidiary legislation (federal 
and state), such as the Magnuson-Moss Warranty Act and state ‘Lemon Laws’; 2) related bodies 
of commercial law, such as the law of drafts, documents of title and letters of credit; and 3) 
sources of law bearing on transnational commercial transactions.  The focus of the course will be 
on transactions which are commercial in nature and, except as referenced above, special attention 
will not be given to consumer legislation.  
 
Commercial transactions and the law governing them are sometimes confusing to students who 
have little or no background in commerce (most JD students).  The course seeks to take account 
of this fact, and to develop a feel for commercial equities, and to introduce commercial concepts 
in a user-friendly manner.  Although you may sometimes find  the material technical and 
challenging, if you prepare for and attend class regularly and do the assigned readings, you 
should find the subject to be entirely manageable, quite interesting and very useful. Sales is a 
required topic on many state bar examinations. 
 
LEARNING OBJECTIVES FOR THE COURSE 
At the conclusion of this course, students should: 

(a) Understand basic concepts of American commercial law, and know the principal rules 
of law that govern domestic sales transactions in the United States; 

(b) Possess an appropriate analytic framework for understanding sales transactions; 
(c) Be able  to reason through a sales problem, locate and apply relevant law, and reach 

correct legal conclusions as to the problem’s resolution;  
(d) Have improved their ability to work with complex statutory frameworks and to 

interpret and apply specific statutory provisions to factual situations;  
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(e) Gained some appreciation for the historical development of present American 
commercial law, and some ability to ‘think like a merchant’; and 

(f) Have knowledge of other possible sources of law applicable to transnational 
transactions. 
 

REQUIRED TEXT & ONLINE COURSE WEBSITE 
The required casebook for this course is the 6th Edition of Sales: A Systems Approach by Daniel 
Keating, together with its Statutory Supplement (both items are available as a ‘bundled’ purchase 
through the UW Bookstore).   There will be a website for the course available via TWEN or 
Canvas (TBD).  I have prepared a document” inquiries regarding required texts” which has been 
uploaded to Canvas “files” for additional required text information. 
 
OPTIONAL SUPPLEMENTAL RESOURCES 
There are numerous supplemental study guides available in this area, including: 
 

Clayton P. Gillette & Steven D. Walt, Sales Law: Domestic and International (Foundation 
Press) 
James J. White & Robert S. Summers, Uniform Commercial Code (West). 

 
However, neither of these texts is essential to an understanding of the course, and in my view, 
additional time would best be spent reviewing the statutory text, casebook materials, and in 
careful pre-class preparation of assignments so as to follow class discussion easily. 
 
OFFICE HOURS 
My office is on the upper floor of the law library, with entry in the Southwest corner of library 
through the door marked Library Offices.  I prefer to hold office hours by appointment, due to 
the fact that students have such disparate schedules that no scheduled office hours works for all 
students. 
 
CLASS FORMAT 
I often conduct class in a Q&A format using the “soft” Socratic method—although I will 
sometimes lecture to move us through the material.  The text is designed around a series of 
Problem Sets that students should prepare and attempt to solvle prior to class.  During class, I 
will call on students randomly by name without warning.  I expect all students to be prepared to 
answer my questions and to participate in class discussion.  As this is a statutory class, sound 
answers will usually require citation to relevant statutory provisions, and application of specific 
language in the statute to the facts of the problem. I emphasize class discussion and student 
participation because speaking skills are important in the practice of law whether those skills are 
used in court, in presenting to clients, or in negotiating with others.  I also find that calling on 
students randomly helps to ensure that all students stay engaged and that we hear from a variety 
of viewpoints in class. 
 
CLASS  PARTICIPATION  & ATTENDANCE  
I expect you to attend class regularly, to show up on-time, and to come to class prepared to 
discuss that day’s materials.  This means that I expect you not only to be present in class but also 
to be engaged during class sessions.   
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If you will be absent from a single class during the quarter, you do not need to notify me.  
However, if you will miss more than one class in the quarter, you should email me to notify me 
of the absences. 

 
PODCASTS 
You are not allowed to make your own audio or video recordings of class sessions.  However, I 
have authorized Law Media to audio Pod Cast all of my lectures subject to the following 
conditions:  (1) students who access the audio Pod Casts agree to use the recordings only for 
their studies in this class; and (2) students who access the Pod Casts agree not to distribute the 
Pod Casts to anyone outside of our Spring 2017 Sales class.  Furthermore, if at any point during 
the quarter I feel that class participation or attendance has been low, I reserve the right to cancel 
Pod Casting of additional classes.  Listening to the audio Pod Casts is not a substitute for class 
attendance and participation. 
 
ACCESS AND ACCOMMODATION 
If you have not yet established services through Disability Resources for Students (DRS) but 
have a temporary health condition or permanent disability that requires accommodations 
(conditions include but are not limited to : mental health, attention-related, learning, vision, 
hearing, physical or health impacts), you are welcome to contact DRS at 206-543-8924, 
uwdrs@uw.edu, or disability, uw.edu DRS offers resources and reasonable accommodations for 
students with disabilities and/or temporary health conditions. If you have already established 
accommodations with DRS, please communicate your approved accommodations to me at your 
earliest convenience so that we can discuss your needs in this course. It is the policy and practice 
of the University ow Washington to create inclusive and accessible learning environments 
consistent with federal and state law. 
 
GRADING & FINAL EXAM 
Your grade will be calculated on a 200-point scale as follows: (1) 160 points will be based on 
your performance on a 3-hour final exam; and (2) 40 points will be based on class participation. 

 
a. The exam:  160 out of the 200 total possible points in this class will be based on your 

performance on a final exam.  The exam will be a three-hour exam and will be 
subject to the law school’s rules and honor code.  Computers may be used on the 
exam, and the exam will be open book.  You may bring with you to the exam your 
copy of the Statutory Supplement, annotated in good faith.  ‘Annotated in good faith’ 
means highlighting, cross-reference tabs, or marginal notes entered during class, class 
preparation or exam preparation.  It does not embrace transcriptions of other materials 
(such as hornbooks, study guides, or fellow student notes).  No other materials are 
allowed into the exam with you.  You may not consult with any other individuals 
during the exam (whether electronically, in writing or in person), nor may you consult 
on-line sources.   
 
The 160 points allocable to the exam will consist of 120 points allocated across a 
series of objective questions, and 40 points allocated to a single essay response.   

 
b. Class Participation:  You can earn up to 40 points for your overall class participation.  

I understand that some students may be reluctant to speak up in class.  As a result, 
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there are a variety of factors that I may take into account in evaluating your class 
participation: whether you are prepared when called on in class; whether you 
regularly attend class; and whether you share your thoughts and questions during 
class discussions or via the class website. 

 
If you will be absent from a single class during the quarter, you do not need to notify 
me.  However, if you will miss more than one class in the quarter, you should email 
me to notify me of the absences.   

 
Checking email, texting or surfing the Internet for reasons unrelated to class during 
class time may adversely impact your class participation score.  Using the Internet for 
tasks unrelated to the course is not only distracting to you but also to other students 
who sit near you, and disrespectful to your fellow students who rely on your active 
participation and insights as a part of their education.   

 
CLASS CANCELLATIONS & MAKE-UP SESSIONS 
At the time that I was requested to teach this class, I already had scheduled travel dates in the 
second half of May.  I will attempt to cancel or reschedule this travel, but to the extent that I am 
not able to do so, the last class will fall on either Tuesday, May 9 or Thursday, May 11, requiring 
respectively either 3 or 2 Saturday late morning make-up classes.  The worst case scenario is 
presently posted as Instructional Calendar—Provisional (also posted to this site).  I am seeking to 
resolve this issue prior to the first day of class. 
 
Make-up classes will also be scheduled if any additional class sessions are cancelled during the 
quarter (highly unlikely). 
 
READING ASSIGNMENTS 
The Instructional Calendar indicates the rough reading assignments for the class.  It presently 
displays the worst case scenario (see Class Cancellations and Make-up Sessions, supra), and 
will be revised if it is possible to avoid having make-up sessions (in which case, the assigned 
readings will simply shift from the assigned make-up date to the next following regularly 
scheduled class).  ‘Tweaks’ to daily assignments may also be posted to the class website; these 
postings will usually occur at the close of the week preceding the affected class days.  
 

UW Law A 510 SALES INSTRUCTIONAL CALENDAR 
 

TUES THURS SAT 
MAR 28 
 
Scope 
Assignment 1-2  
Casebook, pp. 1-46. 
 

MAR 30 
 
Formation 
Assignment 3 
Casebook, pp. 50-73 

APR 1 
Formalities, Assign. 5 
Parol Evidence Rule, Assign. 6 
Casebook, pp. 100-115; 116-132.  

APR 4 
 
WARRANTIES 
Assign. 8 
Casebook, pp.167-184. 

APR 6 
 
TORT & PRIVITY  
Assign. 9 
Casebook, pp. 185-194. 

APR 8 
 
MAGNUSON-MOSS/LEMON 
LAWS  
Assign. 10 
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Casebook, pp. 196-215. 
 

APR 11 
 
DISCLAIMER & LIMITATION OF 
REMEDIES 
Assign. 12 (Sales only); Assign.13 
Casebook, pp.235-242; 248-256. 
 

APR 13 
 
IMPRACTICABILITY 
Assign. 14 
Casebook, pp.257-272. 
 

APR 15 
 
TITLE 
Assign. 16 
Casebook, pp. 295-313. 

APR 18 
 
CLOSING 
Assign. 18 
Casebook, pp.345-362. 
 

APR 20 
 
RISK OF LOSS 
Assign. 20 
Casebook, pp. 387-403 

 

APR 25 
 
SELLERS REMEDIES 
Assign.  22,24 
Casebook, pp.439-454; 468-482. 
 

APR 27 
 
BUYERS REMEDIES 
Assign.  25, 27 
Casebook, pp.483-497; 509-525. 

 

MAY 2 
 
SPECIAL REMEDIES 
Assign. 28 
Casebook, pp. 526-546. 
 

MAY 4 
 
LETTERS OF CREDIT  
Materials TBA 

 

MAY 9 
MADE UP IN ADVANCE 

MAY 11 
MADE UP IN ADVANCE 

 

MAY 16 
MADE UP IN ADVANCE 

MAY 18 
MADE UP IN ADVANCE 

 

 
 


