
 

    

Course Syllabus 
Sales: Law A510, Winter 2015 

Tuesdays and Thursdays 3:30 to 5:00 
William Gates Hall Room 119 

3 credits 
 

Lecturer Benjamin Halasz 
E-mail: bshalasz@uw.edu 

Office hours by appointment 
Assistant: Ms Suman Chhabra, William Gates 422, Tel: (206) 543-9065 

E-mail: schhabra@uw.edu 
 

1. Course Scope: 
This course covers Article 2 of the Uniform Commercial Code. Specific topics covered 

include: sales contract formation, general construction, and interpretation; performance, breach, 
repudiation, and excuse; remedies and warranties; and interpretation of code provisions. 
 This course will take a practical approach toward sales issues as they are likely to be 
encountered by attorneys in their first few years of practice. The emphasis will be on sales 
litigation, although a background in the UCC should prove useful for transactional attorneys as 
well.  
 
2. Learning Objectives 
After taking this course, a student should: 

・ Be familiar with the basic structure of the UCC and how to read commercial statutes and 

official commentary; 

・ Understand and be familiar with the primary provisions of UCC Article 2; 

・ Able to identify major risks in a sale of goods transaction and analyze the allocation of 

risk in a particular contract; 

・ Compare and understand distinctions between the contracts for the sale of goods and 

contracts for services; 

・ Understand how Article 2 applies in both commercial (business) and consumer sales 

contracts; and 

・ Apply Article 2 in both a contract drafting and litigation contexts. 

 
3. Course Texts 
The required textbooks for this course are: 

・ Keating, Sales: A Systems Approach (Wolters Kluwer, Fifth Edition) 

・ A copy of Uniform Commercial Code Article 2 (Sale of Goods) with official comments. 

Any supplemental materials handed out in class or distributed by the course Web site are also 
required materials for the course. These supplemental materials may include cases, sample 
contracts or articles. 
 



 

    

4. Reading Assignments 

Date Subject 
Book 
Assignment Pages 

January 6, 2015 Role and Scope of Codes in Sales 
Systems 

1 1-24 

January 8, 2015 Process of Sales Contract Formation 3 48-71 

January 13, 2015 Statute of Frauds with Sales of Goods 5 95-110 

January 15, 2015 Parol Evidence with Sales of Goods 6 111-29 

January 20, 2015 Warranties with Sales of Goods 8 147-64 
January 22, 2015 Notice and Privity 9 165-75 
January 27, 2015 Magnuson-Moss 10 176-92 
January 29, 2015 Reducing or Eliminating Warranty 

Liability: Basics 
12 209-22 

February 3, 2015 Reducing or Eliminating Warranty 
Liability: Advanced 

13 223-31 

February 5, 2015 Commercial Impracticability 14 232-53 
February 10, 2015 Unconscionability 15 254-62 
February 12, 2015 Closing the Sale with Sales of Goods 18 295-313 

February 17, 2015 Risk of Loss with Sales of Goods 20 338-50 

February 19, 2015 Seller's Remedies with Sales of Goods 22 369-84 

February 24, 2015 Seller's Remedies: Advanced 
Problems 

24 398-412 

February 26, 2015 Buyer's Remedies with Sales of Goods 25 413-26 

March 3, 2015 Buyer's Remedies: Advanced 
Problems 

27 438-54 

March 5, 2015 Special Remedies 28 455-74 
March 10, 2015 Catch up and review   
March 19, 2015 Final exam 1:00 p.m.   

 
5. Class Participation and Attendance 

ABA Accreditation Standards mandate that law schools require regular and punctual class 
attendance. Students who fail to attend class regularly or are consistently unprepared when called 
upon may be required to drop the course. 

Each student is expected to be prepared to discuss the assigned readings for each class. The 
primary focus of class discussion will be the problems in the casebook. An email list has been 
created for this class. Announcements related to class administration will be made to the email 
list. Each student is responsible for making sure that he or she can receive messages sent to the 
official class email list. 
 



 

    

6. Grading 
Grades will be based 90% (maximum 90 points) on final exam results and 10% (maximum 10 

points) for participation as an expert for two class sessions. Students will be asked to sign up for 
two dates on which they will be prepared to contribute actively in discussion to lead off review 
of all the relevant problems. Students will receive five points per expert day based on effort 
rather than the accuracy of their answers. 

The final exam, scheduled for Thursday, May 30, 2013, at 1:00 p.m. will consist of short-
answer problems, similar to problems in our textbook. Students will receive sample exam 
problems prior to the final exam to assist with their review. Computer use will be allowed, using 
Exam4® software in the “closed” mode. You will have three hours to complete the exam. 
 
7. Office Hours 

Besides being available after class, I am happy to meet with students outside of class as 
needed. If you would like to speak with me outside of class, please send me an email to schedule 
a meeting. 
 
8. Podcasts 

Classes will be recorded and the recordings distributed as podcasts. Access to the podcasts 
will be restricted to students enrolled in this class and will end after the exam. 

The quality of the recordings is generally quite low. Students wishing to access the podcasts 
will need to set up their computers to receive RSS feeds using iTunes. Information about how to 
do this is available here: http://www.law.washington.edu/students/PodcastInstructions.pdf. 


